
WHY FARMLAND?
LOW VOLATILITY & SAFETY
High levels of recent turmoil in the markets 
associated with online trading platforms 
and ‘meme’ stocks such as GameStop, 
AMC, Koss, etc. have highlighted concerns 
about market fundamentals and have 
investors guessing on inflation/deflation. 

Farmland investments have proven to be a 
long-term safe-haven for investors, 
delivering solid returns while exhibiting 
unique value durability and income levels 
throughout economic downturns.

LOW CORRELATION
Farmland negatively correlates to other 
asset classes, meaning that land prices 
generally have increased as stocks and 
bonds have fallen and vice versa. This 
makes it a smart addition to any diversified 
investment portfolio.

INFLATION HEDGE
As a real asset that produces commodities 
like corn, grain, peanuts, sorghum, etc. 

Farmland investments benefit from an 
inflationary environment which would drive 
up both acreage values and crop income. •

Since 1991, farmland has outperformed all other asset classes besides the S&P. 
And uring the 2008 GFC – the most comparable event to the current pandemic crisis, 
most asset classes across the spectrum experienced impact to overall return and 
operating performance. However, this period was relatively profitable for the 
agricultural sector, resulting in higher farmland values.

Additionally, financial yields from farmland are inherently tied to food prices, which 
have not been negatively impacted during previous pandemics. Over this period, 
Farmland returns were up nearly 30% while equity and real estate both fell by double 
digits.
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Agriculture Investment Initiative
At present, the four major classes of commercial real estate are presenting real 
challenges to those of us trying to identify attractive investment opportunities. Office and 
Retail remain severely challenged by the complex, still-evolving changes in demand as 
many tenants shelve extension or expansion plans. Multifamily and Industrial have seen 
prices soar powered by low interest rates and massive amounts of equity available. To our 
surprise, very little distressed product has yet to shake loose as lenders are not itching to 
take back product and the federal government continues to pump more stimulus into the 
economy. One industry professional recently commented “office investment is a 
conundrum, everything but grocery-anchored retail is toxic, multifamily is over-priced and 
warehouse is wildly over-priced.”

With a growing global population and shrinking U.S. farmland acreage, Macfarlan has 
developed increasing conviction over the past year that acquiring Sustainable Farmland 
and other Agricultural properties over the next 3-5 years will present investors with some of 
the most attractive risk-adjusted returns. Over the course of the past 50 years, through the 
Global Financial Crisis, Dotcom Bubble and 9/11, even back to the 1980’s Recession and 
Inflation, US Farmland has demonstrated itself as an outperformer in volatile markets. Even 
in a global pandemic, growing global population continues to drive demand for high-quality 
food and a decreasing supply of land means that farmland will only become more essential 
over time.

During market uncertainty or recessions, investors look for essential attributes of safety, 
low volatility, positive returns and a disconnection to stocks - and Farmland as a tangible 
asset with intrinsic value, delivers on all fronts. See below the chart comparing NCREIF 
total return against the S&P 500 from the early 1990’s through 2019.

Farmland has been a reliable store of value & return through market cycles
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INVESTMENT THESIS SUMMARY
With the help of its carefully-selected 
operating partners, Macfarlan intends to 
aggregate a strategic portfolio of small to 
mid-sized high-yielding agricultural 
assets reaching a target size of ~50,000 
acres, operate for targeted cash on cash 
return in excess of 6-8% and exit to an 
institutional investor achieving a 
projected 13-15% project level IRR over the 
anticipated hold period of 8-10 years. •



Macfarlan Capital Partners, L.P | Agriculture  Investment Initiative

WARREN BUFFETT Historically, farmland has seemed fragmented, confusing and costly to enter for 
investors. However, with the average age of farmers in the US approaching 60, 
unprecedented amounts of land are beginning to exchange hands. Bill Gates has 
targeted Washington and Oregon, quietly spending $690M in the past few years on 
242,000 acres of farmland.

While Gates and other high net worth and institutional investors tend to target more 
permanent crop and larger-scale (10k acres and up) farms, Macfarlan has 
targeted smaller to midsize family legacy assets in the Texas Panhandle for lease 
partnerships and acquisitions. Leveraging the firm’s deep connections and long-running 
family relationships in the area has already yielded solid deal flow as we’re 
currently evaluating four investment opportunities that fit our targeted returns.

Macfarlan is uniquely positioned to capitalize on this investment initiative thanks to its 
breadth of experience (over $635M and 3.57M SF) in the single tenant net lease space 
which mirrors most farmland lease structures. Additionally, in this relationship-centric 
business climate, Macfarlan has deep family roots in the Texas Panhandle through Gore 
Creek Capital Partners (Wales Madden Family Office) and Macfarlan Family Partners 
Family Office which have owned and leased farms and ranches for over fifty years.

With the help of its carefully-selected operating partners, Macfarlan intends to aggregate a 
strategic portfolio of small to mid-sized high-yielding agricultural assets reaching a target 
size of ~50,000 acres, operate for targeted cash flow yield in excess of 6-8% and exit to an 
institutional investor achieving a projected 13-15% project level IRR over the anticipated 
hold period of 8-10 years.

MACFARLAN 2

2

“My own preference -- and you knew this was
coming, is our third category: investment in
productive assets, whether businesses, farms, or
real estate. Ideally, these assets should have the
ability in inflationary times to deliver output
that will retain its purchasing-power value while
requiring a minimum of new capital
investment. Farms, real estate, and many
businesses …meet that double-barreled test.
Certain other companies, think of our regulated
utilities, for example, fail it because inflation
places heavy capital requirements on them. To
earn more, their owners must invest more. Even
so, these investments will remain superior to
nonproductive or currency-based assets.”
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